INVESTMENT PROFILE

e | Building a leadership
ety . 200 position in the new world
of SECUFrItY

“Through a combination of strategic acquisitions and internal growth initiatives,
Garda now has critical mass in all of the business segments that it serves.
Above all, we now have in place a strong platform to build a leadership position
in the growing market for value-added security services.”

STEPHAN D. CRETIER, CEO

L Garda is a leading provider of fully integrated security services to residential,
— commercial and institutional customers across Canada.
< The Garda team includes over 4000 trained professionals who ensure the
o security and protection of more than 2400 companies in the high-technology,
o real estate and other economic sectors, including many prominent corporations.
o Through a series of strategic acquisitions, Garda has increased its sales from
o= $626,000 in 1995 to more than $73,000,000 in the year ended January 31, 2002,
o earning it a position among the top-ten* fastest growing companies in Canada.
o * ’Actualité and Profit magazines.
Y, FOR THE SIX-MONTH PERIOD ENDED JULY 31, 2002 2001
< —
— T Sales $42,284,389 $34,098,776
ty O EBITDA $1,961,202 $1,585,253
— EBITDA per share (diluted) $0.08 $0.08
— Net earnings $757,154 $38,548
< Net earnings per share before
- goodwill amortization $0.03 $0.02
~ Weighted average number of
— — outstanding shares 23,528,417 19,983,909
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INVESTMENT OVERVIEW

% Profit oriented Garda World vs S&P/TSE Composite Index

. . Value of $100 invested on August 1, 1999
- Exceptional revenue growth ’

-+ Consolidating industry $1.200

+ Successful acquisition $1,000
strategy
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Visit our website at:

www.garda.ca




